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The Registrant hereby amends this Registration Statement on such date or dates as may be necessary to delay
its effective date until the Registrant shall file a further amendment which specifically states that this
Registration Statement shall thereafter become effective in accordance with Section 8(a) of the Securities Act or
until the Registration Statement shall become effective on such date as the Commission, acting pursuant to said
Section 8(a), shall determine.
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The information contained in this prospectus is not complete and may be changed. Neither we nor the selling
stockholders may sell these securities until the registration statement filed with the Securities and Exchange
Commission is effective. This prospectus is not an offer to sell these securities and it is not soliciting offers to buy
these securities in any state where the offer or sale is not permitted.

PROSPECTUS (Subject to completion)
Issued April 24, 2008

Shares

SS&C Technologies Holdings, Inc. is offering shares of its common stock, and the selling stockholders are
offering  shares of common stock. We will not receive any proceeds from the sale of shares by the selling
stockholders. This is our initial public offering, and no public market currently exists for our shares. We anticipate that
the initial public offering price will be between $ and $  per share.

We have applied to list our common stock on the NASDAQ Global Market under the symbol SSNC.

Investing in our common stock involves risks. See Risk Factors beginning on page 13.

Price §  Per Share

Proceeds to

Underwriting
Discounts and Proceeds to Selling
Commissions SS&C Holdings  Stockholders
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Price to

Public
Per Share $ $ $ $
Total $ $ $ $
We have granted the underwriters the right to purchase up to an additional shares to cover over-allotments.

The Securities and Exchange Commission and state securities regulators have not approved or disapproved these
securities, or determined if this prospectus is truthful or complete. Any representation to the contrary is a criminal
offense.

The underwriters expect to deliver the shares to purchasers on , 2008.

Morgan Stanley Credit Suisse JPMorgan

Jefferies & Company Wachovia Securities
, 2008
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You should rely only on the information contained in this prospectus. We have not authorized anyone to provide you
with information different from that contained in this prospectus. We are offering to sell, and seeking offers to buy,
shares of our common stock only in jurisdictions where offers and sales are permitted. The information in this
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prospectus is accurate only as of the date of this prospectus, regardless of the time of delivery of this prospectus or any
sale of shares of our common stock.

Until , 2008 (25 days after the commencement of this offering), all dealers that buy, sell or trade shares of
our common stock, whether or not participating in this offering, may be required to deliver a prospectus. This
delivery requirement is in addition to the obligation of dealers to deliver a prospectus when acting as
underwriters and with respect to their unsold allotments or subscriptions.
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PROSPECTUS SUMMARY

This summary highlights information contained elsewhere in this prospectus. This summary does not contain all of the
information you should consider before investing in our common stock. You should read this entire prospectus
carefully, especially the risks of investing in our common stock discussed under Risk Factors beginning on page 13,
and our consolidated financial statements and the accompanying notes, before making an investment decision.

Unless the context otherwise requires, in this prospectus, (1) SS&C Holdings means SS&C Technologies Holdings,

Inc., our top-level holding company that was formerly known as Sunshine Acquisition Corporation, (2) SS&C means
SS§&C Technologies, Inc., our primary operating company and a direct wholly owned subsidiary of SS&C Holdings,

and (3) we, us and our mean (a)prior to November 23, 2005, SS&C and its consolidated subsidiaries and (b) on and
after November 23, 2005, SS&C Holdings and its consolidated subsidiaries, including SS&C.

SS&C TECHNOLOGIES HOLDINGS, INC.
Overview

We are a leading provider of mission-critical, sophisticated software products and software-enabled services that
allow financial services providers to automate complex business processes and effectively manage their information
processing requirements. Our portfolio of software products and rapidly deployable software-enabled services allows
our clients to automate and integrate front-office functions such as trading and modeling, middle-office functions such
as portfolio management and reporting, and back-office functions such as accounting, performance measurement,
reconciliation, reporting, processing and clearing. Our solutions enable our clients to focus on core operations, better
monitor and manage investment performance and risk, improve operating efficiency and reduce operating costs. We
provide our solutions globally to more than 4,000 clients, principally within the institutional asset management,
alternative investment management and financial institutions sectors.

We provide the global financial services industry with a broad range of both specialized software products, which are
deployed at our clients facilities, and software-enabled services, which are managed and hosted at our facilities. Our
software-enabled services, which combine the strengths of our proprietary software with our domain expertise, enable
our clients to contract with us to provide many of their mission-critical and complex business processes. For example,
we utilize our software to offer comprehensive fund administration services for alternative investment managers,
including fund manager services, transfer agency services, fund of funds services, tax processing and accounting and
processing. We offer clients the flexibility to choose from multiple software delivery options, including on-premise
applications and hosted, multi-tenant or dedicated applications. Our principal software products and software-enabled
services include:

Portfolio Management/Accounting Fund Administration Services
Financial Modeling Loan Management/Accounting
Trading/Treasury Operations Money Market Processing

Our business model is characterized by substantial contractually recurring revenues, high operating margins and
significant cash flow. We generate revenues primarily through our high-value software-enabled services, which are
typically sold on a long-term subscription basis and integrated into our clients business processes. We also generate
revenues by licensing our software to clients through either perpetual or term licenses, both of which include annually
renewable maintenance contracts. As a consequence, a significant portion of our revenues consists of subscription
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payments and maintenance fees and is contractually recurring in nature. Our pricing typically scales as a function of
our clients assets under management, the complexity of asset classes managed and the volume of transactions.

Our contractually recurring revenue model helps us minimize the fluctuations in revenues and cash flows typically
associated with up-front, perpetual software license revenues and enhances our ability to manage costs. Our
contractually recurring revenues, which we define as our software-enabled services and maintenance
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revenues, increased as a percentage of total revenues from 52% in the year ended December 31, 2000 to 82% in the
year ended December 31, 2007. We have experienced average revenue retention rates in each of the last five years of
greater than 90% on our software-enabled services and maintenance contracts for our core enterprise products.

Through a combination of organic growth and acquisitions, we generated revenues of $248.2 million for the year
ended December 31, 2007 as compared to revenues of $95.9 million for the year ended December 31, 2004. We
generated 76% of our revenues in 2007 from clients in North America and 24% from clients outside North America.
Our revenues are highly diversified, with our largest client in 2007 accounting for less than 5% of our revenues.

Our Industry

The financial services industry is a large, dynamic and growing market. According to a 2007 Gartner report,
worldwide financial services industry spending on IT services and software is forecasted to grow from $179.4 billion
in 2006 to $271.4 billion in 2011, representing an 8.6% compound annual growth rate. Additionally,

worldwide financial services spending on outsourced process management is expected to grow from $29.9 billion in
2006 to $50.2 billion in 2011, representing an 11.0% compound annual growth rate. We expect our growth to continue
due to a number of factors related to the financial services industry and evolving challenges faced by industry
participants, including:

Growing Worldwide Financial Services Industry. As both transaction volumes and assets under management
increase, financial services providers require more advanced solutions to automate complex business processes and
manage their information processing requirements. To keep pace with the rapid changes in the industry and remain
competitive with other industry participants, financial services providers increasingly need to implement advanced
software applications or utilize service offerings from third parties to manage their most critical and complex IT
processes.

Increasing Willingness to Implement Solutions from Independent Software Vendors and Qutsource IT
Operations. Rather than relying on their internal IT departments to develop applications that automate business
processes, many financial services providers are implementing advanced software solutions from independent
software vendors to replace their current systems, which are often cumbersome, time-consuming to operate and
expensive to implement, customize, update and support. Additionally, financial services providers globally are
outsourcing a growing percentage of their business processes to increase their efficiency and time to market.

Asset Classes and Securities Products Growing in Both Number and Complexity. Investment professionals must
increasingly track and invest in numerous types of asset classes and securities that are often far more complex than
traditional equity and debt instruments, including mortgage- and asset-backed securities, derivatives, swaps, futures,
repos and options. These assets require more sophisticated systems to automate functions such as trading and
modeling, portfolio management, accounting, performance measurement, reconciliation, reporting, processing and
clearing.

Increasing Regulatory Requirements. Increasing domestic and foreign regulation is forcing compliance with more
complicated and burdensome requirements for financial services providers. This has escalated demand for software
solutions that both meet compliance requirements and reduce the burden of compliance reporting and enforcement.

Intense Global Competition Among Financial Services Providers. Competition within the financial services
industry has become intense as financial services providers expand into new markets and offer new services to their
clients. In response to increasingly competitive conditions worldwide, financial services organizations seek to rapidly
expand into new markets, increase front-office productivity by offering investment professionals greater modeling
functionality and better tools to solve complex financial problems, and drive cost savings by utilizing software to
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automate and integrate their mission-critical and labor intensive business processes.
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Our Competitive Strengths
We believe that our position in the marketplace results from several key competitive strengths, including:

Broad Portfolio of Products and Services Focused on Financial Services Organizations. Our broad portfolio of
over 50 software products and software-enabled services allows professionals in the financial services industry to
efficiently and rapidly analyze and manage information, increase productivity, devote more time to critical business
decisions and reduce costs. We provide highly flexible, scalable and cost-effective solutions that enable our clients to
track complex securities, better employ sophisticated investment strategies, scale efficiently with growing assets under
management and meet evolving regulatory requirements.

Enhanced Profitability Through Software Ownership. We use our proprietary software products and infrastructure
to provide our software-enabled services, strengthening our overall operating margins. Because we use our own
products in the execution of our software-enabled services and generally own and control our products source code,
we can quickly identify and deploy product improvements and respond to client feedback.

Attractive Operating Model. By growing our contractually recurring revenues from our software-enabled services
and our maintenance contracts, we gain greater predictability in the operation of our business, reduce volatility in our
revenues and earnings, enhance our ability to manage our business and strengthen long-term relationships with our
clients. We have designed our software and software-enabled services to be highly scalable to accommodate
significant additional business volumes with limited incremental costs, providing us with opportunities to improve our
operating margins and generate significant operating cash flows. We utilize a direct sales force model that benefits
from significant direct participation by senior management and leverages the Internet as a direct marketing medium.

Deep Domain Knowledge and Extensive Industry Experience. As of December 31, 2007, we had 868 development
and service professionals with significant expertise across the vertical markets that we serve and a deep working
knowledge of our clients businesses. By leveraging our domain expertise and knowledge, we have developed, and
continue to improve, our mission-critical software products and services to enable our clients to overcome the
complexities inherent in their businesses.

Trusted Provider to Our Highly Diversified and Growing Client Base. By providing mission-critical, reliable
software products and services for more than 20 years, we have become a trusted provider to a large and growing
installed base within multiple segments of the financial services industry. Our clients include some of the largest and
most well-recognized firms in the financial services industry. Our strong client relationships provide us with a
significant opportunity to sell additional solutions to our existing clients and drive future revenue growth at lower
cost.

Superior Client Support and Focus. Our ability to rapidly deliver improvements and our reputation for superior
service have proven to be a strong competitive advantage when developing client relationships. We believe a close
and active service and support relationship, which we foster through our dedicated client support teams for larger
clients and through our interactive online client community, significantly enhances client satisfaction, strengthens
client relationships and furnishes us with information regarding evolving client issues.

Our Growth Strategy

We intend to be the leading provider of superior technology solutions to the financial services industry. The key
elements of our growth strategy include:

Table of Contents 13
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Continue to Develop Software-Enabled Services and New Proprietary Software. Since our founding in 1986, we
have focused on building substantial financial services domain expertise, which enables us to respond to our clients
most complex financial, accounting, actuarial, tax and regulatory needs. We intend to maintain and enhance our
technological leadership by using our domain expertise to build valuable new software-enabled services, continuing to
invest in internal development and opportunistically acquiring products and services that address the highly
specialized needs of the financial services industry. Our software-

3
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enabled services revenues increased from $30.9 million for the year ended December 31, 2004 to $141.3 million for
the year ended December 31, 2007, representing a compound annual growth rate of 66%.

Expand Our Client Base. Our client base of more than 4,000 clients represents a fraction of the total number of
financial services providers globally. As a result, we believe there is substantial opportunity to grow our client base
over time as our products become more widely adopted and to capitalize on the increasing adoption of
mission-critical, sophisticated software and software-enabled services by financial services providers as they continue
to replace inadequate legacy solutions and custom in-house solutions that are inflexible and costly to maintain.

Increase Revenues from Existing Clients. Revenues from our existing clients generally grow along with the amount
and complexity of assets that they manage and the volume of transactions that they execute. Many of our current
clients use our products for a minority of their total assets under management and investment funds, providing us with
significant opportunities to expand our business relationship and revenues. We have been successful in, and expect to
continue to focus our marketing efforts on, providing additional modules or features to the products and services our
existing clients already use, as well as cross-selling our other products and services. Moreover, our high quality of
service helps us maintain significant client retention rates and longer lasting client relationships.

Continue to Capitalize on Acquisitions of Complementary Businesses and Technologies. We intend to continue to
employ a highly disciplined and focused acquisition strategy to broaden and enhance our product and service
offerings, add new clients, supplement our internal development efforts and accelerate our expected growth. We
believe that our acquisitions have been an extension of our research and development effort that has enabled us to
purchase proven products and remove the uncertainties associated with software development projects. We have a
proven ability to integrate complementary businesses as demonstrated by the 23 businesses that we have acquired
since 1995. Our acquisitions have contributed marketable products or services that have added to our revenues and we
have been able to improve the operational performance and profitability of our acquired businesses, creating
significant value for our stockholders.

Strengthen Our International Presence. We believe that there is a significant market opportunity to provide software
and services to financial services providers outside North America. In 2007, we generated 24% of our revenues from
clients outside North America. We are building our international operations in order to increase our sales outside
North America. We plan to expand our international market presence by leveraging our existing software products and
software-enabled services for alternative investment managers, which to date have primarily been implemented by
U.S.-based alternative investment management firms.

Risks Associated with Our Business

Our business is subject to numerous risks and uncertainties, as more fully described under Risk Factors beginning on
page 13, which you should carefully consider before purchasing our common stock. For example:

Our business is affected by changes in the state of the general economy and the financial markets, and a
slowdown or prolonged downturn in the general economy or the financial services industry could
disproportionately affect demand for our products and services.

We face significant competition with respect to our products and services, which may result in price
reductions, reduced gross margins or loss of market share.

If we cannot attract, train and retain qualified managerial, technical and sales personnel, we may not be able to

provide adequate technical expertise and customer service to our clients or maintain focus on our business
strategy.
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Our substantial indebtedness could adversely affect our financial health and prevent us from fulfilling our
obligations under our 113/4% senior subordinated notes due 2013 and our senior credit facilities.

In addition, the ability of new investors to influence corporate matters may be limited because a small number of
stockholders will beneficially own a substantial amount of our common stock after this offering.
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Following the completion of this offering, investment funds affiliated with Carlyle will beneficially own
approximately % of the outstanding shares of our common stock, and William C. Stone, our Chairman of the Board
of Directors and Chief Executive Officer, will beneficially own approximately = % of the outstanding shares of our
common stock, assuming that the underwriters do not exercise their option to purchase additional shares.

Developments Since 2005

Since 2005, our business has continued to grow and we have made significant operational improvements. We acquired
EisnerFast, Financial Interactive, Cogent Management and Northport, which enabled us to expand our
software-enabled services for alternative investment managers, as well as MarginMan, Open Information Systems and
Zoologic, which added software solutions to complement our product suite. We acquired and integrated the operations
of Financial Models Company, which significantly increased our client base and product capabilities. Moreover, we
have strengthened our product portfolio through internal development and introduced new offerings for institutional
asset managers, alternative investment managers and mortgage and commercial loan managers. On November 23,
2005, SS&C was acquired by SS&C Holdings, which is currently owned principally by funds affiliated with The
Carlyle Group and by William C. Stone, the Chairman of the Board and Chief Executive Officer of both SS&C and
SS&C Holdings.

Principal Stockholder The Carlyle Group

The Carlyle Group, or Carlyle, is a global private equity firm with $81.1 billion under management committed to 60
funds. Carlyle invests in buyouts, venture and growth capital, real estate and leveraged finance in Africa, Asia,
Australia, Europe, North America and South America focusing on technology, aerospace and defense, automotive and
transportation, consumer and retail, energy and power, financial services, healthcare, industrial, infrastructure,
business services and telecommunications and media. Since 1987, the firm has invested $43.0 billion of equity in 774
transactions for a total purchase price of $229.3 billion. The Carlyle Group employs more than 1,000 people in 21
countries. In the aggregate, Carlyle portfolio companies have more than $87 billion in revenue and employ more than
286,000 people around the world. Carlyle deals have included the acquisitions of Open Solutions Inc., a leading
provider of core processing software to financial institutions, Freescale Semiconductor, Inc., one of the world s largest
semiconductor companies, The Hertz Corporation, the largest worldwide car rental brand, Dex Media, Inc., a leading
telephone directory publisher, and Blackboard, Inc., a leading e-learning platform provider.

The Going-Private Transaction
On November 23, 2005, SS&C Holdings, a Delaware corporation owned by investment funds affiliated with Carlyle,
acquired SS&C through the merger of Sunshine Merger Corporation with and into SS&C, with SS&C being the
surviving company and a wholly owned subsidiary of SS&C Holdings, and SS&C s outstanding common stock
converted into the right to receive $37.25 per share in cash. We refer to the acquisition of SS&C by SS&C Holdings
as the Acquisition.
The following transactions occurred in connection with the Acquisition:
Carlyle capitalized SS&C Holdings with an aggregate equity contribution of $381.0 million;
William C. Stone, SS&C s Chairman of the Board and Chief Executive Officer, contributed $165.0 million of
equity in the form of stock and rollover options, and certain other management and employee option holders

contributed approximately $9.0 million of additional equity in the form of rollover options, to SS&C Holdings;

SS&C entered into senior secured credit facilities consisting of:
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a $75.0 million revolving credit facility, of which $10.0 million was drawn at closing; and

a $275.0 million term loan B facility, which was fully drawn at closing and of which the equivalent of
$75.0 million was drawn in Canadian dollars by one of SS&C s Canadian subsidiaries;
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SS&C issued and sold $205.0 million in aggregate principal amount of 113/4% senior subordinated notes due
2013;

all outstanding options to purchase shares of SS&C s common stock became fully vested and immediately
exercisable, and each outstanding option (other than options held by (1) non-employee directors, (2) certain
individuals identified in a schedule to the Merger Agreement and (3) individuals who held options that were
exercisable for fewer than 100 shares of SS&C s common stock) were, subject to certain conditions, assumed
by SS&C Holdings and converted into an option to acquire common stock of SS&C Holdings; and

all in-the-money warrants to purchase shares of SS&C s common stock were cancelled in exchange for cash
equal to the excess of the transaction price over the exercise price of the warrants.

We refer to the Acquisition, the equity contributions to SS&C Holdings, the offering of the senior subordinated notes
and the other transactions described above as the Transaction.

As a result of the Transaction, as of December 31, 2007, investment funds affiliated with Carlyle beneficially owned
approximately 72% of the outstanding shares of common stock of SS&C Holdings and William C. Stone, the

Chairman of the Board and Chief Executive Officer of each of SS&C and SS&C Holdings, beneficially owned
approximately 31% of the outstanding shares of common stock of SS&C Holdings. See Principal and Selling
Stockholders for additional information, including the calculation of beneficial ownership. The term Successor refers
to us following the Acquisition, and the term Predecessor refers to us prior to the Acquisition.

The table set forth below compares the per share and aggregate amounts contributed to SS&C Holdings by William C.
Stone, Carlyle and certain other management and employee option holders at the time of Transaction with the implied
per share and aggregate value of the shares of our common stock at the time of this offering, based on an assumed
initial public offering price of $§  per share (which represents the mid-point of the range set forth on the cover of this
prospectus):

Time of Time of Initial
Transaction Public Offering
Per Share $ $
Aggregate $ million $ million

Additional Information

SS&C Holdings was incorporated in Delaware as Sunshine Acquisition Corporation in July 2005 and changed its

name to SS&C Technologies Holdings, Inc. in June 2007. SS&C was organized as a Connecticut corporation in

March 1986 and reincorporated as a Delaware corporation in April 1996. On November 23, 2005, SS&C Holdings
acquired SS&C, as described above under The Going-Private Transaction. Our principal executive offices are located
at 80 Lamberton Road, Windsor, Connecticut 06095, and our telephone number at that location is (860) 298-4500.

Our website address is www.ssctech.com. Information contained on our website does not constitute a part of this
prospectus.
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THE OFFERING
Common stock offered by SS&C
Technologies Holdings, Inc. shares
Common stock offered by the selling
stockholders shares
Total
shares
Common stock to be outstanding after this
offering shares

Over-allotment option offered by SS&C  We have granted the underwriters a 30-day option to purchase up
Technologies Holdings, Inc. to  shares of our common stock.

Use of proceeds We intend to use a majority of our net proceeds of this offering to redeem
up to $71.75 million in principal amount of our outstanding 113/4% senior
subordinated notes due 2013 at a redemption price of 111.75% of the
principal amount, plus accrued and unpaid interest, and the balance of our
net proceeds for working capital and other general corporate purposes,
including potential acquisitions. See Use of Proceeds for additional
information. We will not receive any proceeds from the sale of shares by
the selling stockholders, except for the aggregate exercise price of options
held by certain selling stockholders.

Proposed NASDAQ Global Market
symbol SSNC

The number of shares of our common stock to be outstanding following this offering is based on the number of shares
of our common stock outstanding as of December 31, 2007. The outstanding share number excludes:

12,155,024 shares of common stock issuable upon the exercise of stock options outstanding as of
December 31, 2007 at a weighted average exercise price of $7.70 per share;

1,296,907 shares of common stock reserved as of December 31, 2007 for future issuance under our 2006 equity
incentive plan; and

1,250,000 shares of common stock reserved as of the date of this prospectus for future issuance under our 2008
stock incentive plan.

The shares of common stock offered by us and the selling stockholders in this offering will represent % of the total
shares of common stock to be outstanding after this offering.

Unless otherwise indicated, all information in this prospectus reflects and assumes the following:

no exercise of outstanding options after December 31, 2007;
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a 7.5-for-1 stock split of our common stock that was effected on April 23, 2008;

the effectiveness upon the closing of this offering of our restated certificate of incorporation and our amended
and restated bylaws, which contain provisions customary for public companies, as more fully described below
under Description of Capital Stock ; and

no exercise by the underwriters of their over-allotment option.
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Summary Consolidated Financial Data

The tables below summarize our consolidated financial information as of and for the periods indicated. You should
read the following information together with the more detailed information contained in Selected Consolidated
Financial Data, = Management s Discussion and Analysis of Financial Condition and Results of Operations and our
consolidated financial statements and the accompanying notes.

On November 23, 2005, SS&C Holdings acquired SS&C through the merger of Sunshine Merger Corporation, a
wholly owned subsidiary of SS&C Holdings, with and into SS&C, with SS&C being the surviving company and a
wholly owned subsidiary of SS&C Holdings. We refer to the acquisition of SS&C by SS&C Holdings as the

Acquisition. We refer to the Acquisition, together with related transactions entered into to finance the cash
consideration for the Acquisition, to refinance certain of our existing indebtedness and to pay related transaction fees
and expenses, as the Transaction.

The term Successor refers to us following the Acquisition, and the term Predecessor refers to us prior to the
Acquisition. Certain financial information in this prospectus for the Predecessor period from January 1, 2005 through
November 22, 2005 and the Successor period from November 23, 2005 through December 31, 2005 has been
presented on a combined basis. See Management s Discussion and Analysis of Financial Condition and Results of
Operations  Results of Operations for a discussion of the presentation of our results for the year ended December 31,
2005 on a combined basis.

The as adjusted balance sheet data set forth below give effect to the sale by us of  shares of our common stock in
this offering at an assumed initial public offering price of  per share (the midpoint of the range set forth on the cover
of this prospectus), after deducting estimated underwriting discounts and commissions and estimated offering
expenses payable by us, and the use of a majority of the net proceeds thereof to redeem $71.75 million in original
principal amount of our outstanding 113/4% senior subordinated notes at a redemption price of 111.75% of the
principal amount, plus accrued and unpaid interest. The as adjusted balance sheet also gives effect to our receipt of the
aggregate exercise price for the  shares of common stock to be acquired by certain of the selling stockholders upon
exercise of options and a loss on extinguishment of debt of approximately $10.5 million, including an $8.4 million
redemption premium and a non-cash charge of approximately $2.1 million relating to the write-off of deferred
financing fees attributable to the redeemed notes.
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Predecessor Successor Combined Successor
Year January 1 November 23  Year Year Year
Ended through through Ended Ended Ended
December 3INovember 22December 31December 31IDecember 31December 31,
2004 2005 2005 2005(1) 2006 2007
(In thousands, except per share and percentage data)

Statement of Operations
Data:
Revenues:

Software licenses $ 17250 $ 20,147 $ 3587 $ 23,734 $ 22925 $ 27,514 &nbs
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